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Italy’s affection for single malt emerged in the 1960s 
when trailblazers such as Armando Giovinetti, the 
official agent in Italy for Glen Grant, and Edoardo 
Giaccone, owner of the whiskyteca in Salò, began to 
turn away from the national palate of the previous 
generation and share their enthusiasm for single malt 
Scotch. It flourished in the 1980s with Silvano Samaroli, 
Pepi Mongiardino and Nadi Fiori becoming the most 
important pioneers in the history of single malt Scotch 
whisky.

Ferdinando ‘Nadi’ Fiori opened the Taverna degli 
Artisti restaurant and bar in 1970 with his brother. The 
restaurant was located in Rimini, a very lively seaside 
resort in northern Italy. Nadi embarked on regular visits 
to Scotland to select whiskies for his patrons that were 
not available in Italy. He established a close relationship 
with George Urquhart of Gordon & MacPhail, and many 
of their whiskies ended up stocked in his Rimini bar. 

Nadi moved into independent bottling in the early 
1980s and established Intertrade. The company was 
a collaboration with beer distributors, the Turatello 
Brothers, and the Intertrade name appears on Fiori’s 
bottlings up to around 1989. Fiori remained responsible 
for the selection and bottling of whiskies from the 
Gordon & MacPhail catalogue, while the Turatello 
Brothers looked after the distribution. As a collector 
himself, and a contemporary of his fellow connoisseur 
countrymen, Silvano Samaroli and Ernesto Mainardi, 
he knew the importance striking label designs and 
requested many of his bottlings at cask strength. 

In 1999, Taverna degli Artisti closed and Nadi set 
up a second independent bottling company – High 
Spirits. His bottlings are known for their artistic labels, 
particularly those bottled in The Scottish Colourists 
series and the beautiful Life is a Circus creations. In 
2008 High Spirits also bottled a series for the renowned 
collector, Valentino Zagatti to celebrate his 50th year of 
buying whisky. 

Whether under the Intertrade, Turatello or High Spirits 
banner, Fiori’s bottlings are some of the most sought 
after on the market.

A Brief History of 
Intertrade



Key Events

1970
Ferdinando (Nadi) Fiori opened Taverna degli 
Artisti with his brother in Rimini, Italy.

1981
Nadi Fiori moved into independent bottling and 
purchased casks of The Glenlivet, Glenfiddich 
and Glen Grant from the Aberdeen-based retailer 
and bottler Robert Watson. His first import in 
1981 was a 21 year old Glenlivet.

1983
Following his first cask purchases in 1981, Nadi 
released bottlings of Glenfiddich and Glen Grant. 
All of these were labelled “For Nadi Fiori”.

1984
Intertrade was established in partnership with 
the Turatello Brothers, Italian beer distributors 
and traders.

1985
The first bottlings by Intertrade appeared, with 
iconic expressions such as Laphroaig 1966 and 
Highland Park 1955 bottled in 1985.

1989
After just four years, Intertrade ceased trading, 
however, Nadi Fiori continued to select and 
import casks through his restaurant under 
Turatello Import and the Taverna degli Artisti 
name...

1999
Nadi’s restaurant and bar, Taverna degli Artisti 
closed.

1999
Nadi Fiori founded his second independent 
bottling company, High Spirits.

2008
High Spirits bottled a series for the renowned 
collector, Valentino Zagatti to celebrate his 50th 
year of buying whisky. 



In Conversation With: 
Nadi Fiori
Intertrade Founder

The appreciation of single malt is closely linked to Italy. What 
was the market and perception of whisky like when you were 
first involved?

Even at the beginning of the ‘70s there were importers/distributors of Malt 
Whisky: The Glenlivet and Laphroaig imported by Bonfanti, Lagavulin by 
Carpano, Silvano Samaroli with his selections and Co. Import in Pinerolo 
importing Gordon & MacPhail, but those whiskies were for a niche market 
and not for wide general distribution and appreciation. 

I would say that whisky was not much known at all in the ‘70s and there was 
much confusion: going in a normal bar and asking for a whisky you could have 
been receiving one shot of Glen Grant (5 y.o.) or Jack Daniel’s or Johnnie 
Walker without any special distinction.  There were really few bars or shops 
(mostly in big cities) with the option of some special Malt and the knowledge 
(more or less) of what it was. The first bar showing a variety of malts on offer 
was Giaccone in Salò, Lake of Garda. He is the person who really initiated 
people to collecting.

When did you first get interested in single malt Scotch, and how 
has that interest lasted so long?

Intertrade was founded in 1984 after Giovanni Turatello (a friend, customer 
of my restaurant Taverna degli Artisti and wholesale distributor of beer) 
offered to start a cooperation for selecting, bottling and importing Scotch 
Malt Whisky.   I had already approached the world of Whisky during the ‘70s 
when going frequently to London I started to buy, and take back to Taverna 
degli Artisti, some single malt expressions that had never been seen in Italy 
and this went on for a few years till one day (1977/1978 ?), following the 
suggestion of friend, salesman of a small importing company, I went to Elgin 
to meet Mr. George Urquhart of Gordon & MacPhail, and that was the real 
beginning of my whisky adventure. 

Mr. George was immediately very friendly and, I would say, very protective 
and started to tell me so much about whisky (no need to say that it always 
was Single Malt Scotch Whisky) and the many inside stories.  For a few years 
I was importing batches of  15/20 cases of selected whiskies at a time and 
kept going up and down in Scotland, timidly visiting some distilleries getting 
to know and meet people in the trade. One day I met a gentleman working 
for Robert Watson of Aberdeen and with that company I did my first bottling 
of The Glenlivet immediately followed by Glen Grant and Glenfiddich, three 
distilleries very well known and of great relevance.  That operation was made 
in my name Nadi Fiori and so was reported on the labels.

Many of the whiskies you selected in the 1980s are now 
regarded as some of the most highly prized for quality. In your 
opinion, what specifically has captured the appreciation of 
whisky connoisseurs?

It simply happened.  It happened that somebody (I mean somebody with a 
good nose/palate, running a blog and with a wide audience) had the chance 
to taste them and honestly liked them. They were good but maybe there was 
more around that had not been assessed.  Once published the tasting notes 
others would have tried (if they had the chance to do it) and maybe agreed 
while others would have taken it for good and spread the voice even without 
trying.  

I’m sure that for everything special there is something even more special 
that has not had the chance to be discovered. And this applies to almost 
everything. We are human and limited.

Please enjoy this  extract of our interview with Nadi 
Fiori, the full interview can be found here.

Can you tell us about the beautiful labels on your Intertrade and 
High Spirits whiskies? 

That has been fun.  At the time most normal whisky releases had a very dull 
presentation; the independent Italian bottlers first of all showed good style 
and fantasy, see Moon Import followed by Silvano Samaroli. I thought that it 
had to be done so and I did it my way trying inspiration from very old books/
labels and using the skills of an artist that was a good friend of mine. 

We slowly started with some ideas then went on adjusting it, putting on a 
bottle and keep there for a few days to check the result and maybe change 
and adjust again. Many expressions had been hand numbered and that was 
done from another friend who always did it from the very beginning and still 
does it today.  I wanted to produce something that I liked both inside and 
outside the bottle.  Now almost everybody produces very nice labels and 
some are absolutely beautiful.  Even some of the big companies now invest 
much, really much, in the appearance of labels and packaging.  Now fantasy 
has no limits, we started it all but in a very shy and simple way.

Can you select a few personal favourites from the Intertrade 
portfolio over the years?

I would say the Ardbegs 1975 and 1974 and the ex-sherry Longmorns.

Do you have any regrets? Any special casks you once turned 
down perhaps? 

To tell it with the words of Frank Sinatra: Regrets, I have had a few but then 
again too few to mention, I did what I had to do.  

Thinking to that now when after all it is easy to judge I can say that I should 
have asked for more casks to Gordon & MacPhail and produce more bottlings. 
In addition to that more recently, at the beginning of this century, with High 
Spirits, I had an offer from a good broker of some 11 very interesting casks.  
I could not afford the price requested (that actually was very good and 
convenient) so I bought only 5.  When a few months later I went back having 
put together enough money to buy the remaining, the parcel had gone. 

So I did what I had to do, I did it my way (too easy to judge it now).

https://whiskyauctioneer.com/news/conversation/conversation-nadi-fiori


T
he 1980s in Italy was undoubtedly a 
seminal moment in the history of the whisky 
industry as we know it today, an unfolding 
drama set upon the single malt frontier 

and cast with some of its history’s most colourful 
characters. Among its key players was Ferdinando 
“Nadi” Fiori, once owner of the Taverna degli Artisti 
in the small Adriatic coastal city of Rimini. A man 
of humble nature, his bottlings perhaps lack some 
of the bombast of his contemporaries at Samaroli 
and Moon Import, yet his dutiful devotion to and 
appreciation for the spirit means many of them are 
just as, if not more sought-after.

Fiori first opened his restaurant in 1970 and 
it quickly became a hotspot for the region’s 
burgeoning single malt connoisseurs. In order to 
diversify his portfolio beyond what was offered by 
the Italian distributors of the time, he began making 
pilgrimages to Scotland to buy bottles, eventually 
purchasing his first casks in 1981. One of these, a 
1960 vintage Glenlivet, became his first personally 
selected bottling that same year. It, along with a 
Glen Grant and Glenfiddich bottled in 1983 were 
imported under his own name, before a partnership 
with the Turatello brothers the following year saw 
the creation of Intertrade.

For all of the reverence he enjoys among those 
in-the-know, it is the name Intertrade that truly 
gets the heart rate of collectors and connoisseurs 
pulsing, and this is exactly how Nadi Fiori prefers it. 
What makes the Italian importers-turned-bottlers 
of the 1980s so important was that they pioneered 
a new approach to the ownership and interpretation 
of whisky, and each did so in their own unique way. 
Silvano Samaroli, for example, placed himself at 
the epicentre of his brand, his name and tasting 
notes prominent on every bottle. Pepi Mongiardino 
on the other hand inspired entire generations of 
independent brands with his serialised releases, 
each collected with their own unique and colourful 
aesthetic. Fiori sought no self-promotion though, 
nor was he interested in committing himself to 
the full-scale distribution that predefined series 
of bottlings required. Rather, his key focus was 
his customers and how his expertise could provide 
them with new and exciting whisky experiences.

Expertise, however, is a trait that Fiori shies away 
from laying claim to and he maintains that he simply 
picked the whiskies he believed tasted the best, 
and that spoke for themselves. This deference 
to the spirit is no better evidenced than by his 

Nadi Fiori and His Philosophy
by Joe Wilson

Head Curator & Spirits Specialist, Whisky Auctioneer

iconic label designs. While the aforementioned 
bottles from Samaroli and Mongiardino’s Moon 
Import have a distinctly European feel, those from 
Intertrade were intended to retain a strong Scottish 
connection and are generally hallmarked by 
simple-yet-striking distillery illustrations, thistles, 
or figures in Highland dress. Classic examples of 
these include the elegantly melancholy landscapes 
of the Port Ellen and Caol Ila, and the pseudo-
heraldic ornaments adorning the Glenlivet and 
Talisker expressions. Less daring in presentation 
than their contemporaries for sure, it is truly a 
testament to the quality of Intertrade whiskies that 
their labels remain so instantly and spine-tinglingly 
recognisable.

These quality selections were a direct result of 
Fiori’s philosophy, one that aimed to provide the 
increasingly discerning Italian single malt drinker 
with as much information about the whiskies as 
possible. This ranged from curiosities such as the 
exact dates of distillation and bottling, to full-
blown avenues for exploration through the offering 
of his casks at their natural proof. Among these are 
a rare 1955 vintage from Highland Park, and two 
sherry-matured expressions from the unrepeatable 
days of transport casks: a legendary and beloved 
Laphroaig distilled in 1966 and a 1975 vintage 
Ardbeg that Fiori himself has placed among his 
favourites. Of course, Samaroli was the first Italian 
bottler to champion such whiskies, but in Nadi 
Fiori he found a kindred cask strength spirit. What 
he was offering his customers was a freedom to 
meet their whisky on its own terms and, if required, 
make their own adjustments to suit their tastes. 
This is something his clients of the day appreciated, 
and something the modern connoisseur should 
consider themselves eternally indebted to.

In no uncertain terms, Nadi Fiori’s bottlings are 
whisky for the people, by one of their own. His 
is a quiet influence that has extended over four 
decades and although rare, his bottles have been 
an important and enduring presence throughout. 
Found under his own name, that of his restaurant 
which he ran until 1999, Intertrade, Turatello or 
more recently, High Spirits, these are whiskies that 
are glowing memories for those lucky enough to 
try them and glittering gems in the collections of 
those fortunate enough to own them. At their best, 
his whiskies are unrepeatable, irrepressible, and to 
many, irresistible.



Intertrade on Whisky Auctioneer

Laphroaig 1969
Intertrade 15 Year Old

55.3%

Most Auctioned Intertrade Bottling 
on Whisky Auctioneer

Bruichladdich 1969
Intertrade 15 Year Old

54%

Most Searched For Intertrade Bottling 
on Whisky Auctioneer

Laphroaig 1966
Intertrade 19 Year Old

50.2%

Most Expensive Intertrade Bottling sold 
on Whisky Auctioneer 



Intertrade enjoys a legendary reputation as one of 
Italy’s finest independent bottlers. 

Continue on to discover details for Intertrade’s most 
influential and collectible releases. Please note that this 
does not include Nadi Fiori, Turatello Import, Taverna 
degli Artisti or High Spirits bottlings.

Ultimate Guide To 
Intertrade



Distillery Vintage Age ABV Size
Bottle 
Count

Ardbeg 1975 13 54.8% 75cl 288

Ardbeg 1975 13 54.2% 75cl 543

Balblair 1964 21 57.8% 75cl -

Balvenie 1975 10 57.5% 75cl -

Bladnoch 1975 13 55% 75cl 216

Bowmore 1965 20 40% 75cl -

Bowmore 1965 20 48.5% 75cl -

Bruichladdich 1964 21 52.8% 75cl 255

Bruichladdich 1969 15 54% 75cl -

Caol Ila 1966 19 58.3% 75cl 240

Caol Ila 1966 20 54.6% 75cl 216

Distillery Vintage Age ABV Size
Bottle 
Count

Caol Ila 1968 20 43% 75cl 318

Caol Ila 1968 21 58.50% 75cl 297

Caol Ila 1969 16 40% 75cl -

Caol Ila 1974 14 62.3% 75cl 294

Dallas Dhu 1974 13 59.6% 75cl -

Edradour 1973 14 40% 75cl -

Glen Mhor 1978 10 65.3% 75cl 300

Glencadam 1974 13 61.1% 75cl -

Glenfiddich 1956 29 50.6% 75cl 384

Glenlivet N/A 15 46% 75cl -

Glenlivet 1965 20 56.9% 75cl -



Distillery Vintage Age ABV Size
Bottle 
Count

Glenlivet 1973 14 59.4% 75cl -

Glenlossie 1974 14 58.5% 75cl 294

Highland Park 1955 30 53.2% 75cl 216

Highland Park 1956 30 55.6% 75cl 216

Highland Park 1970 16 53% 75cl 258

Highland Park 1974 13 58.4% 75cl -

Highland Park 1974 17 54.4% 75cl -

Laphroaig 1965 20 50.4% 75cl 171

Laphroaig 1966 18 54% 75cl 250

Laphroaig 1966 19 50.2% 75cl 360

Laphroaig 1966 21 48.5% 75cl 168

Distillery Vintage Age ABV Size
Bottle 
Count

Laphroaig 1969 15 55.3% 75cl -

Laphroaig 1973 13 43% 75cl -

Linkwood 1972 14 61.6% 75cl 246

Longmorn 1965 21 55.8% 75cl -

Longmorn 1968 20 45% 75cl 350

Longmorn 1972 16 58.8% 75cl -

Mortlach 1970 16 58.7% 75cl -

Mortlach 1973 14 54.6% 75cl -

North Port 1974 14 66.2% 75cl 177

Old Pulteney 1974 15 57.6% 75cl 288

Port Ellen 1969 15 64.7% 75cl -



Distillery Vintage Age ABV Size
Bottle 
Count

Port Ellen 1970 16 40% 1.5L 240

Port Ellen 1970 16 61.1% 75cl 258

Port Ellen 1970 17 62.4% 75cl 243

Port Ellen 1974 14 64.3% 75cl -

Port Ellen 1974 15 64.6% 75cl 300

Royal Brackla 1972 15 64.5% 75cl 558

Royal Brackla N/A 17 63.9% 75cl 279

Strathisla 1970 16 61.3% 75cl -

Strathisla N/A 25 40% 1.5L 500

Talisker 1956 31 40% 75cl -

Talisker 1958 N/A 40% 75cl -

Talisker 1970 16 52.2% 75cl - Version 1.0  Copyright © 2022 Whisky Auctioneer Ltd. All rights reserved.

Whisky Auctioneer is the global market leader and 
trusted authority on the buying and selling of whisky 
and spirits at auction. We utilise our expertise and 
knowledge combined with our auction platform to 
increase interest and passion in whisky and spirits, 
making the market more accessible for buyers and 
sellers of any background and geography. We welcome 
customers into a whisky and spirits community and 
support them in their aims, whether that be consuming, 
collecting or investing.

World Record Breaking Prices

Our passion for whisky has gained us respect and 
authority from our customers, leading to world record 
hammer prices each month.

Global Customers

With a customer base of more than 45,000 registered 
users from 125 countries, sellers lots are shown to a 
truly global audience.

Comprehensive Website

Our easy-to-use and responsive site sees over 100,000 
bids each month and 3.2m web sessions annually.

Digital Presence

We curate our auctions carefully, using effective 
bespoke content, to showcase whisky in the best 
possible way to our community of over 100,000 whisky 
lovers, across our social channels and newsletters.

Contact us to find out how our expert services will work 
for you.

Thinking About Selling With Us?

We endeavour to make selling your whisky as easy and 
straight-forward as possible, with complimentary bottle 
collections across the UK and free expert valuations on 
your entire collection or individual bottles.

If you have any questions regarding selling at auction, 
please don’t hesitate to get in touch with our customer 
service team. 

Seller’s Fees & Information

• £5.00 Account registration fee
• 5% Selling commission of the final selling/

hammer price
• £5.00 Listing fee per bottle
• £7.50 Reserve fee per lot

Prices are exclusive of VAT where applicable. 
Information related to payment, minimum/maximum 
reserves, starting bids and our full selling at auction 
guide can be found online at www.whiskyauctioneer.
com.
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or 
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